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DISCLAIMER

All information included in this document is for general use only and has not been independently verified, nor does it
constitute or form part of any invitation or inducement to engage in any investment activity, nor does it constitute an
offer or invitation or recommendation to buy or subscribe for any securities in the Kingdom of Saudi Arabia, or an offer
or invitation or recommendation in respect of buying, holding or selling any securities of Leejam Sports Company.

Leejam Sports Company accepts no liability and will not be liable for any loss or damage arising directly or indirectly
(including special, incidental or consequential loss or damage) from the use of contents in this document, howsoever
arising, and including any loss, damage or expense arising from, but not limited to, any defect, error, imperfection,
fault, mistake or inaccuracy with this document.

This document may include statements that are, or may be deemed to be, “forward-looking statements” with respect
to the Company'’s financial position, results of operations and business. Information on the Company’s plans, intentions,
expectations, assumptions, goals and beliefs are for general update only and do not constitute or form part of any
invitation or inducement to engage in any investment activity, nor does it constitute an offer or invitation or
recommendation to buy or subscribe for any securities in any jurisdiction, or an offer or invitation or recommendation in
respect of buying, holding or selling any securities of Leejam Sports Company.
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Executive summary [l

Led by its Core, Leejam achieved constant growth in revenue, GP, EBITDA & NP, with membership
reaching the 2025 target by end of Q3
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Executive summary [l

Leejam grew its network, with a focus on members retention & satisfaction

Trailing Twelve Months

-

\_

30

Additional Centers &
Studios

~

)

/

\_

24

Refurbished centers
During Q3 2024

~

Q3 2024

/

)

31%

YQY Increase
in PT Session

8%

YQY Increase
in GX Classes

\_

12%

Ave. Monthly Member
Growth

)

-

\_

(9)%

YQY Decline
in GX Participations

~

)

4 N\
(o)
14%
YOY Increase on Total
Visits
\ /
4 N\
(o)
1%
YOY Member Per
Center Growth
o /

LEEUAN



Executive summary [l

Lowest Highest

Leejam operates in an underpenetrated market, with great growth potential

509 K 393K 116 K +91 K

Members Male Female Scheduled GX Classes
@

:c i ﬁ E

243 K +804 K 66 +11 M

PT sessions GX Attendance m Total Refurbished Center Total Visits

ﬁqﬂmm ;\% v

Leejam currently operates the following fitness brands: CEmIENS &1 Silieles (COEs G Siees
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Fitness Time Males 25+ Males 16+ Males 16+ Males 16+ Females 16+ Females 16+ Females 16+

No. of Centers As of June 2024 4 &7 30 36 47 3 5 192

New Segments
Facility Type Clinics Courts Concept Studios Academies
No. of Facility As of June 2024 17 16 14 5
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Network Expansion & Members Trend |

Network and Memberships continue its growth with record numbers ...

Member Count Leejam’s Centers & Studios Movement
Membership numbers grew significantly in Q3 2024 vs Q3 2023

driven by additional operation center and higher retention rate. The

Concept Studio & Academies  ® Fitness Time

company were successful in reducing the seasonality effect this year, Total Center Movment he
however, it would remain part of the business. ettt g . 6 211
i -1 Al -1 i
Additional Centers . :
27 additional centers & studios during 2024 till now and 14 during i i 192
Q3 2024 , with 2 center closures and 1 conversion . | Closure Closure Conversion
: : 19
Big Box Female i Big Box Female Xpress Femalé Concept Studi...
Dec-23 Big Box Male i Big Box Male i Xpress Male Sep-24
Fitness Time’s Active Members By Fitness Time's Members Count Movement
Gender (000) ——Total-Actual — — Linear (Total-Actual) pmWinterg:QImmn COVIDSI9MN
m Male mFemale
Total Total
448 509

Q323 Q3 24



Inputs sheet

				Financals 

				 (SAR Actual  )		Q3 24		Q3 23		%		9M 24		9M 23		%

				Income Statement:																				Q3 24		Q3 23		9M 24		9M 23

				Revenue 		405,740,047		348,214,831		17%		1,092,959,793		926,958,086		18%						COR Xpress 

		Revenue Breakdown 		Revenue per center 		2,236,167		2,158,356		4%		6,023,661		5,745,608		5%						COR Big box  

				Revenue per center - Male 		2,263,525		2,276,178		-1%		6,090,975		6,075,254		0%						EDITDA 

				Revenue per center - Female		1,995,731		1,815,994		10%		5,399,125		4,866,990		11%						EDITDA - Male 

				Revenue from Membership 		699,455,484		699,455,484		0%		699,455,484		699,455,484		0%						EDITDA - Female 

				Revenue from Paid Programs 		372,631,968		372,631,968		0%		372,631,968		372,631,968		0%						EDITDA - Xpress

				Revenue from Rental & Others 		362,221,479		362,221,479		0%		362,221,479		362,221,479		0%						EDITDA - Big Box 

				Revenue from Male 		295,515,803		261,760,481		13%		795,210,637		698,654,250		14%						Net Profit from Membership 

				Revenue from Female 		101,560,547		84,141,075		21%		274,755,454		225,503,889		22%						Net Profit from Paid Programs 

				Revenue from Xpress 		25,937,680		17,378,245		49%		70,612,269		47,203,390		50%						Net Profit from Rental & Others 

				Revenue from Big box 		364,539,265		322,631,677		13%		979,858,604		864,857,087		13%						Net Profit from Male 

				Revenue - Others		6,985,328		6,581,895		6%		20,384,121		12,569,805		62%						Net Profit from Female 

				Check 		Not Match		Not Match				Not Match		Not Match								Net Profit from Xpress 

				Cost of Revenue		(231,603,191)		(188,274,074)		23%		(643,123,610)		(533,989,994)		20%						Net Profit from Big Box 

		COR Breakdown 		COR Per Center		(1,276,441)		(1,166,988)		9%		(3,544,466)		(3,309,855)		7%

				COR Male 		(162,421,284)		(136,649,450)		19%		(450,448,836)		(388,496,641)		16%

				COR Female 		(62,923,403)		(51,302,870)		23%		(175,519,663)		(144,903,656)		21%

				COR - Others		(5,401,529)		(433,242)		1147%		(17,155,111)		(589,697)		2809%

				COR Xpress 		362,221,479		362,221,479		0%		362,221,479		362,221,479		0%

				COR Big box  		699,455,484		699,455,484		0%		699,455,484		699,455,484		0%

				Check 		Not Match		Not Match				Not Match		Not Match

				Gross profit 		174,136,856		159,940,757		9%		449,836,183		392,968,092		14%

				Gross profit - Male 		133,094,520		125,111,031		6%		344,761,801		310,157,609		11%

				Gross profit - Female 		38,637,145		32,838,205		18%		99,235,791		80,600,233		23%

				GP Others 		3,262,167		1,880,033		74%		5,838,591		2,210,250		164%

				Check 		Not Match		Not Match				Not Match		Not Match

				G&A		(41,172,325)		(29,364,670)		40%		(103,775,656)		(85,316,928)		22%

				S&M		(3,787,563)		(3,589,887)		6%		(15,974,519)		(10,334,833)		55%

				Total G&A AND S&M		(44,959,888)		(32,954,557)		36%		(119,750,175)		(95,651,761)		25%

				Impairment reversal/(loss) on financial assets		- 0		(502,901)		-100%		(1,881,815)		(948,729)		98%

				Operating Profit - EBIT		129,176,967		126,483,299		2%		328,204,192		296,367,602		11%

				Check 		Not Match		Match				Match		Match

				EDITDA 		1,563,485,898		1,560,792,230		0%		1,762,513,123		1,730,676,533		2%

		EDITDA Breakdown		EDITDA - Male 						ERROR:#DIV/0!						ERROR:#DIV/0!

				EDITDA - Female 						ERROR:#DIV/0!						ERROR:#DIV/0!

				EDITDA - Xpress						ERROR:#DIV/0!						ERROR:#DIV/0!

				EDITDA - Big Box 						ERROR:#DIV/0!						ERROR:#DIV/0!

				Check 		Not Match		Not Match				Not Match		Not Match

				All Other Expenses:		57,619,972		(34,300,280)		-268%		25,686,409		(68,919,976)		-137%

				Other income/expenses		100,616,134		731,429		13656%		96,790,901		1,548,096		6152%

				Finance costs		(26,272,825)		(24,129,160)		9%		(71,703,298)		(62,648,669)		14%

				Gain on lease termination						ERROR:#DIV/0!		4,011,232				ERROR:#DIV/0!

				Gain on lease modification		(1,792,198)				ERROR:#DIV/0!		8,998,700				ERROR:#DIV/0!

				Reversal of impairment of non-financial assets		- 0		(11,422,381)		-100%		4,733,842		(11,422,381)		-141%

				Profit from short term Murabaha		952,929		3,180,164		-70%		7,046,842		10,048,383		-30%

				Share in net results of investment in an associate  		(2,121,009)		- 0		ERROR:#DIV/0!		(5,760,846)		- 0		ERROR:#DIV/0!

				Impairment loss on property and equipment						ERROR:#DIV/0!				- 0		ERROR:#DIV/0!

				Write-off of non-financial assets, net		(8,746,066)		- 0		ERROR:#DIV/0!		(8,746,066)		- 0		ERROR:#DIV/0!

				Other

				Other

				PROFIT BEFORE ZAKAT		191,813,933		94,843,351		102%		363,575,500		233,893,031		55%

				Zakat		(5,016,993)		(2,660,332)		89%		(9,684,898)		(6,445,405)		50%

				Check 		Match		Match				Match		Match

				Net Profit 		186,796,940		92,183,019		103%		353,890,602		227,447,626		56%

				Check 		Match		Match				Match		Match

				 Margins:

				Gross Profit Margin		43%		46%		-3%		41%		42%		-1%

				EBITDA Margin		385%		448%		-63%		161%		187%		-25%

				Net Profit Margin		46%		26%		20%		32%		25%		8%

		Financal Position		Financal Position:				Q4 2023				9M 24		9M 23

				Total CA		- 0		424,844,388		27%		540,183,351		347,350,707		56%

				Cash and Cash Equivalents 		- 0		276,810,098		39%		385,399,011		203,413,897		89%

				Total Assets 		- 0		3,401,348,911		12%		3,805,716,575		3,575,123,343		6%

				Total Equity 		- 0		1,091,893,521		16%		1,262,486,801		1,142,530,512		10%

				Deferred revenue		- 0		443,623,557		27%		562,949,049		408,736,459		38%

				Total CL 		- 0		900,955,919		26%		1,133,287,271		896,537,581		26%

				Total Loans:		- 0		302,809,203		18%		356,724,769		432,215,425		-17%

				Non-current Borrowing 		- 0		180,207,547		17%		210,572,109		273,855,469		-23%

				Current Borrowing 		- 0		122,601,656		19%		146,152,660		158,359,956		-8%

				 Total Liabilities		- 0		2,309,455,390		10%		2,543,229,774		2,432,592,831		5%

				 Ratios:

				Current Ratio 		ERROR:#DIV/0!		93%		ERROR:#DIV/0!		95%		71%		0.2

				Debt Ratio 		ERROR:#DIV/0!		171%		ERROR:#DIV/0!		157%		177%		(0.2)

				ROA		ERROR:#DIV/0!		0.0		ERROR:#DIV/0!		0.1		0.1		0

				ROCE		ERROR:#DIV/0!		0.1		ERROR:#DIV/0!		0.1		0.1		0

				Cash Flow: 

				Depreciation of property and equipment 		362,221,479		362,221,479		0%		362,221,479		362,221,479		0%

				Depreciation of right-of-use assets 		699,455,484		699,455,484		0%		699,455,484		699,455,484		0%

		Cash Flow Chart 		Amortization of tanible assets 		372,631,968		372,631,968		0%		372,631,968		372,631,968		0%

				Cash as of Beginning of the Period 		2,770,000		2,770,000		0%		2,770,000		2,770,000		0%

				Operating CF, Net 		31,470,000		31,470,000		0%		31,470,000		31,470,000		0%

				CapEx & Other (net cash used in investing activities)		(289,000,000)		(289,000,000)		0%		(289,000,000)		(289,000,000)		0%

				Loan Borrowings. Net & Other:		129,143,000		129,143,000		0%		129,143,000		129,143,000		0%

				Proceeds from Borriwings		329,313,000		329,313,000		0%		329,313,000		329,313,000		0%

				Repayments of Borrowings 		(200,170,000)		(200,170,000)		0%		(200,170,000)		(200,170,000)		0%

				Payments of leases		(83,207,051)		(83,207,051)		0%		(83,207,051)		(83,207,051)		0%

				Dividend paid		(12,048,173)		(12,048,173)		0%		(12,048,173)		(12,048,173)		0%

				Finance cost paid		(24,938,971)		(24,938,971)		0%		(24,938,971)		(24,938,971)		0%

				Cash at End of Period 		203,413,000		203,413,000		0%		203,413,000		203,413,000		0%

				Check 		Not Match		Not Match				Not Match		Not Match

				Operational  

				 ( Actual  )		Q3 24		Q3 23				H1 ##		H1 ##

				Avr. Center 		181		161

				Avr. Center - Male		131		115

				Avr. Center - Female		51		46

				Actual Center 		192		162

				Male		137		116

				Female		55		46

				Refurbished Centers		6		7

				Project Pipeline:

				Under Construction Projects 		36

				Under Design Projects 		28														2023 CapEx		177				Active Members By Gender										Number of fitness centers/Category		45,291		45,473

				Centers Movement(Openings):		As of last Dec 		Current Period   				Movment 								Capital Working on progress 		1						45,107		45,473		Change%				Fitness Time		55		60

				Big Box Female		43		50				7								New Clubs 		161				Male		221		336		1				Fitness Time Pro		36		34						43,131		43,159		43,190		43,220		43,251		43,281		43,312		43,343		43,373		43,404		43,524		43,555		43,585		43,616		43,646		43,677		43,708		43,738		43,769		43,799		43,830		43,861		43,890		43,921		43,951		43,982		44,012		44,043		44,074		44,104		44,135		44,165		44,196		44,227		44,255		44,286		44,316		44,347		44,377		44,408		44,439		44,469		44,500		44,530		44,561		44,592		44,620		44,651		44,681		44,712		44,742		44,773		44,804		44,834		44,865		44,895		44,926		44,957		44,985		45,016		45,039		45,069		45,100		45,130		45,161		45,192		45,222		45,253		45,283		45,314		45,345		45,374		45,405		45,435		45,466

				Big Box Male 		95		101				6								Existing Clubs 						Female		69		92		0				Fitness Time Plus		4		4				Total - Actual 		202,834		204,396		209,996		208,239		217,159		215,628		229,849		239,781		248,512		247,856		231,565		241,553		225,828		240,455		244,491		259,605		262,186		292,349		309,888		298,476		282,946		266,905		266,905		253,085		256,481		255,401		252,385		220,001		217,399		249,039		261,642		246,902		265,009		260,929		252,446		250,272		248,586		259,718		279,769		281,221		268,603		288,336		293,580		293,027		291,616		262,967		266,836		245,375		242,676		257,881		273,964		283,997		305,433		369,921		399,296		382,995		328,705		317,052		320,727		337,488		339,119		373,048		374,723		390,533		421,626		455,836		459,540		441,631		396,103		391,026		396,125		399,319		407,829		422,232		428,281

												- 0								Refurbished Clubs 						Corporate -Male 		ERROR:#REF!				ERROR:#REF!				Fitness Time - Ladies		40		42

				Xpress Female 		6		5				(1)								Total 						Corporate -Female  		ERROR:#REF!				ERROR:#REF!				Fitness Time - Ladies Pro		3		3

				Xpress Male 		30		36				6								COR						Total 		ERROR:#REF!		428		ERROR:#REF!				Fitness Time Xpress		30		32

												- 0								COR Per Center		33

				Concept Studio &Academies		13		19				6								Avr. Center 

				Total 		187		211				24										187														Fitness Time - Ladies Xpress		6		5

				Additonal Clubs for the Preiod 				24												Refurbished Centers		187

																				Project Pipeline as of Q2 2024 

				Active Members By Gender:		Q3 24		Q3 23		%										Under Construction Projects 						Member Per Center 										Number of fitness centers/Category		As of Dec 23		Additonal Mar 24

				Male		388,404		326,727		19%										Centers Movement  		2						45,107		45,473		Change%				Fitness Time		55		5

				Female		113,680		95,922		19%										45,261		3				Actual Mambers 		ERROR:#REF!		428		ERROR:#REF!				Fitness Time Pro		36		(2)

				Total 		502,084		422,649		19%										Big Box Female		(1)				Centers 		161		179		0				Fitness Time Plus		4		- 0

				Member Per Center 		2,767		2,620		6%										Big Box Male 		2						ERROR:#REF!		2		ERROR:#REF!				Fitness Time - Ladies		40		2

				Member Per Center - Male		2,975		2,841		5%										Xpress Female 		6
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Comment:
    Without Padel x And phesiothebya														Fitness Time - Ladies Pro		3		- 0

				Member Per Center - Female		2,234		2,070		8%										Xpress Male 		199				Active Members By Gender										Fitness Time Xpress		30		2

																				Concept Studio &Academies								45,107		45,473		Change%				Fitness Time - Ladies Xpress		6		(1)

				Number of fitness centers/Category:		Q3 24		Q3 23												45,473		3				Male		ERROR:#REF!		336		ERROR:#REF!

				Fitness Time		67		53												 Centers Additions		3
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Comment:
    Only fitness time 				Female		ERROR:#REF!		92		ERROR:#REF!

				Fitness Time Pro		30		36												 Q2 23						Total 		ERROR:#REF!		428		ERROR:#REF!

				Fitness Time Plus		4		4												 Q2 24

				Fitness Time - Ladies		47		36

				Fitness Time - Ladies Pro		3		4

				Fitness Time Xpress		36		23

				Fitness Time - Ladies Xpress		5		6

Without Padel x And phesiothebya



Only fitness time 







<<Executive Summary info>>

				Q2 2024		6M 2024

		Revenue 		344		687

		Gross profit 		135		275

		Operating Profit 		100		199

		EDITDA 

		Net Profit 		76		170

		ROCE

		Deferred Revenue 		409



		Additional Centers & Studios

		Renovated centers		4

		Ave. Monthly Member Growth

		Member Satisfaction*  



				Q2 23		Q3 23		Q4 23		Q1 24		Q2 24		Q3 24		QOQ Increase				YOY Increase

		Total Visits 		7,637,740		9,804,865		9,469,713		8,625,388		8,808,651		11,153,470		2,344,819		27%		1,348,605		14%

		Increase
in PT Session 		16,821		23,130		17,101		23,932		24,352		32,031		7,679		32%		8,901		38%

		GX Classes		70,768		84,654		76,786		79,087		80,789		91,054		10,265		13%		6,400		8%

		 GX Participations		644,735		879,035		892,483		799,485		627,259		804,782		177,523		28%		(74,253)		-8%

		Members 		374,355				396,000		399,319		428,281		509,047		80,766		19%		509,047		ERROR:#DIV/0!

		Avr. Members 		421,992												- 0		ERROR:#DIV/0!		- 0		ERROR:#DIV/0!



		Avr. Active Monthly Member 		1/31/24		2/29/24		3/31/24				Avr.

				391,026		396,125		399,319				- 0				646711

				393,576		397,722										-19,452

												22%

				1/31/23		2/28/23		3/31/23				Avr.

				316640		320353		337081				323,607

				318,497		328,717

																809913

		Avr. Active Monthly Member 		4/30/24		5/29/24		31/06/2024				Avr.				-10,428

				407,829		422,232		428,281				420,144

				415,031		425,257

												15%

				31/04/2023		5/28/23		31/06/2023				Avr.

				338,751		372,614		375,355				364,834

				355,683		373,985



		Avr. Active Monthly Member 		7/31/24		8/31/24		9/30/24				Avr.

				448,070		462,918		509,047				470,738

				455,494		485,983

												12%

				7/31/23		8/31/23		9/30/23				Avr.

				390,104		421,203		455,458				421,992

				405,654		438,331













Network Expansion & Members >>





1.Center





						Project Pipeline as of Q2 2024 

						Under Construction Projects 		Under Design Projects 

						0		0

						Centers Movement  

						Dec-23		187

						Big Box Female		50

						Big Box Male 		101

						Xpress Female 		5

						Xpress Male 		36

						Concept Studio &Academies		19
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Project Pipeline as of Q2 2024





Under Construction Projects 	Under Design Projects 	0	0	



 Opened Centers 





 Q2 23	 Q2 24	3	3	



Additonal Centers  
8 total additional centers overall, with counting of our new owned copmany "Champs" that acquired during Q1 2024.

Project Pipeline
By the end of 2023, the company had over 50+ centers in the pipeline.

Center and Project Pipelineduring Q2 2024 



2.Memberships





















								Total - Actual 														Member Per Center 

								Jan-18		202,834														Jun-23		Jun-24		Change%

								Feb-18		204,396												Actual Mambers 		- 0		- 0		ERROR:#DIV/0!

								Mar-18		209,996												Centers 		160.7		178.5		11%

								Apr-18		208,239														- 0		- 0		ERROR:#DIV/0!

								May-18		217,159

								Jun-18		215,628												Active Members By Gender

								Jul-18		229,849														Jun-23		Jun-24		Change%

								Aug-18		239,781												Male		388		327		19%

								Sep-18		248,512												Female		114		96		19%

								Oct-18		247,856												Total 		502		423		19%

								Feb-19		231,565												Member Per Center 		2.7671500306		2.6197252066		6%

								Mar-19		241,553

								Apr-19		225,828

								May-19		240,455

								Jun-19		244,491

								Jul-19		259,605

								Aug-19		262,186

								Sep-19		292,349

								Oct-19		309,888

								Nov-19		298,476

								Dec-19		282,946

								Jan-20		266,905

								Feb-20		266,905

								Mar-20		253,085

								Apr-20		256,481

								May-20		255,401

								Jun-20		252,385

								Jul-20		220,001

								Aug-20		217,399

								Sep-20		249,039

								Oct-20		261,642

								Nov-20		246,902

								Dec-20		265,009

								Jan-21		260,929

								Feb-21		252,446

								Mar-21		250,272

								Apr-21		248,586

								May-21		259,718

								Jun-21		279,769

								Jul-21		281,221

								Aug-21		268,603

								Sep-21		288,336

								Oct-21		293,580

								Nov-21		293,027

								Dec-21		291,616

								Jan-22		262,967

								Feb-22		266,836

								Mar-22		245,375

								Apr-22		242,676

								May-22		257,881

								Jun-22		273,964

								Jul-22		283,997

								Aug-22		305,433

								Sep-22		369,921

								Oct-22		399,296

								Nov-22		382,995

								Dec-22		328,705

								Jan-23		317,052

								Feb-23		320,727

								Mar-23		337,488

								Apr-23		339,119

								May-23		373,048

								Jun-23		374,723

								Jul-23		390,533

								Aug-23		421,626

								Sep-23		455,836

								Oct-23		459,540

								Nov-23		441,631

								Dec-23		396,103

								Jan-24		391,026

								Feb-24		396,125

								Mar-24		399,319

								Apr-24		407,829

								May-24		422,232

								Jun-24		428,281

								Jul-24		448,070

								Aug-24		462,918

								Sep-24		509,047



Subscription Sales
• 3 Months Sub. duration still make up more than 50% of subscriptions value. 
• During 2023, Leejam introduced 2 new subscriptions product (4 months & 9 months). 

Member Count
• Membership numbers grew significantly in 2023 driven by record sales and higher retention rate.
• Monthly average number of members grew 27% in 2023 vs 2022.
• Seasonality affects on membership numbers continues, as shown in 23Q4 vs. 23Q3.



Fitness Time’s Active Members By Gender (000)



Male	

45107	45473	388.404	326.72699999999998	Female	

45107	45473	113.68	95.921999999999997	





Total - Actual 	43220	43251	43281	43312	43343	43373	43404	43524	43555	43585	43616	43646	43677	43708	43738	43769	43799	43830	43861	43890	43921	43951	43982	44012	44043	44074	44104	44135	44165	44196	44227	44255	44286	44316	44347	44377	44408	44439	44469	44500	44530	44561	44592	44620	44651	44681	44712	44742	44773	44804	44834	44865	44895	44926	44957	44985	45016	45039	45069	45100	45130	45161	45192	45222	45253	45283	45314	45345	45374	45405	45435	45466	45496	45527	45558	208239	217159	215628	229849	239781	248512	247856	231565	241553	225828	240455	244491	259605	262186	292349	309888	298476	282946	266905	266905	253085	256481	255401	252385	220001	217399	249039	261642	246902	265009	260929	252446	250272	248586	259718	279769	281221	268603	288336	293580	293027	291616	262967	266836	245375	242676	257881	273964	283997	305433	369921	399296	382995	328705	317052	320727	337488	339119	373048	374723	390533	421626	455836	459540	441631	396103	391026	396125	399319	407829	422232	428281	448070	462918	509047	





Memberships numbers continue its growth with record sales in 2023, while QoQ seasonality seen



Financial result>>





Profitability 

		Note Area 

						Company profitability (SAR Million)		Q3 24		Q3 23		Change%		bps																Company profitability (SAR Million)		9M 24		9M 23		Change%		bps

						Revenue		406		348		-14%																		Revenue		1,093		927		-15%

						Gross Profit		174		160		-8%																		Gross Profit		450		393		-13%

						EBITDA		1,563		1,561		-0%																		EBITDA		1,763		1,731		-2%

						Net Profit		187		92		-50.65%																		Net Profit		354		227		-35.73%

						Gross Profit Margin		43%		46%				3.01%																Gross Profit Margin		41%		42%				1.24%

						EBITDA Margin		385%		448%				62.89%																EBITDA Margin		161%		187%				25.44%

						Net Profit Margin		46%		26%				-19.57%																Net Profit Margin		32%		25%				-7.84%



























Gross Profit	

Q3 24	Q3 23	174.13685554561599	159.94075699999999	Gross Profit Margin	

Q3 24	Q3 23	0.42918330795511578	0.45931632647777715	









EBITDA	

Q3 24	Q3 23	1563.4858984942471	1560.79223	EBITDA Margin	



Q3 24	Q3 23	3.8534177486692922	4.482268103049293	









Net Profit	

Q3 24	Q3 23	186.79693955724701	92.183019000000002	Net Profit Margin	

Q3 24	Q3 23	0.46038575914258506	0.2647303066766849	











Revenue	

Q3 24	Q3 23	405.74004701000001	348.214831	





Gross Profit	

9M 24	9M 23	449.83618294999997	392.96809171546391	Gross Profit Margin	

Q3 24	Q3 23	0.41157614930294534	0.42393296703543071	









EBITDA	

Q3 24	Q3 23	1762.5131234942469	1730.676532715464	EBITDA Margin	



Q3 24	Q3 23	1.6126056372488362	1.8670493939846424	











Revenue	

9M 24	9M 23	1092.9597930099999	926.95808599999998	





Net Profit	

9M 24	9M 23	353.89060155724701	227.447625715464	32%	25%	

Q3 24	Q3 23	0.46038575914258506	0.2647303066766849	









Revenue
• Revenue grew by double-digits, driven by growth from the membership and subscription revenue, led by the increase in members of members and centers.

 
Margins 
• Gross profit increase by 9% driven by the increase in revenue. This growth in margins was made possible – despite the increase in cost of revenue which was caused by the additional number of centers, increase in number of members.

• EBITDA grew by 14% despite the increase in operating expenses.
• EBITDA margin increase by 0.16 bps. 

• Net profit increased by 0.3% despite the increase in finance cost and zakat expenses and one.
• Net profit margin decrease by 2.9 bps despite the increase in finance cost and zakat expenses. 


With record revenue in Q1, the company achieved the highest net margin high after 4 consecutive quarters of growth

9%

14%

0.3%

14%

9%

14%

14%

0.3%



Profitability  (FT)

		Note Area 



						Company profitability (SAR Million)		Q3 24 Cons.		Q3 24 FT Only 		Q3 23		Change%		bps																Company profitability (SAR Million)		9M 24		9M 24 FT Only 		9M 23		Change%		bps

						Revenue		406		398		348		-14%																		Revenue		1,093		1,071		927		-15%

						Gross Profit		174		172		160		-8%																		Gross Profit		450		445		393		-13%

						EBITDA		1,563		204		1,561		-0%																		EBITDA		1,763		545		1,731		-2%

						Net Profit		187		192		98		-47.55%																		Net Profit		354		365		227		-35.73%

						Gross Profit Margin		43%		43%		46%				3.01%																Gross Profit Margin		41%		42%		42%				1.24%

						EBITDA Margin		385%		51%		448%				62.89%																EBITDA Margin		161%		51%		187%				25.44%

						Net Profit Margin		46%		48%		28%				-17.90%																Net Profit Margin		32%		34%		25%				-7.84%

















						Company profitability (SAR Million)		Q3 24 Cons.		Q3 24 FT Only 		Q3 23		Change%		bps																Company profitability (SAR Million)		9M 24		9M 24 FT Only 		9M 23		Change%		bps

						Revenue		406		398		348		-14%																		Revenue		1,093		1,071		927		-15%

						Gross Profit		174		172		160		-8%																		Gross Profit		450		445		393		-13%

						EBITDA																										EBITDA				545		1,731		-2%

						Net Profit		187		192		98		-47.55%																		Net Profit		354		365		227		-35.73%

						Gross Profit Margin		43%		43%		46%				3.01%																Gross Profit Margin		41%		42%		42%				1.24%

						EBITDA Margin																										EBITDA Margin

						Net Profit Margin		46%		48%		28%				-17.90%																Net Profit Margin		32%		34%		25%				-7.84%



Gross Profit	

Q3 24 Cons.	Q3 24 FT Only 	174.13685554561599	172.1	Gross Profit Margin	

Q3 24 Cons.	Q3 24 FT Only 	Q3 23	0.42918330795511578	0.43295597484276727	









EBITDA	

Q3 24 Cons.	Q3 24 FT Only 	Q3 23	1563.4858984942471	203.5	1560.79223	EBITDA Margin	



Q3 24 Cons.	Q3 24 FT Only 	Q3 23	3.8534177486692922	0.51194968553459119	4.482268103049293	









Net Profit	

Q3 24 Cons.	Q3 24 FT Only 	Q3 23	186.79693955724701	191.6	97.983018999999999	Net Profit Margin	

Q3 24 Cons.	Q3 24 FT Only 	Q3 23	0.46038575914258506	0.48201257861635216	0.28138669085005169	











Revenue	

Q3 24 Cons.	Q3 24 FT Only 	Q3 23	405.74004701000001	397.5	348.214831	





Gross Profit	

9M 24	9M 24 FT Only 	9M 23	449.83618294999997	444.9	392.96809171546391	Gross Profit Margin	

Q3 24 Cons.	Q3 24 FT Only 	Q3 23	0.41157614930294534	0.41544495284340272	0.42393296703543071	









EBITDA	

Q3 24 Cons.	Q3 24 FT Only 	Q3 23	1762.5131234942469	545.20000000000005	1730.676532715464	EBITDA Margin	



Q3 24 Cons.	Q3 24 FT Only 	Q3 23	1.6126056372488362	0.50910449154916426	1.8670493939846424	











Revenue	

9M 24	9M 24 FT Only 	9M 23	1092.9597930099999	1070.9000000000001	926.95808599999998	





Net Profit	

9M 24	9M 24 FT Only 	9M 23	353.89060155724701	365.40000000000003	227.447625715464	32%	34%	25%	

Q3 24 Cons.	Q3 24 FT Only 	Q3 23	0.46038575914258506	0.48201257861635216	0.28138669085005169	









Revenue
• Revenue grew by double-digits, driven by growth from the membership and subscription revenue, led by the increase in members of members and centers.

 
Margins 
• Gross profit increase by 9% driven by the increase in revenue. This growth in margins was made possible – despite the increase in cost of revenue which was caused by the additional number of centers, increase in number of members.

• EBITDA grew by 14% despite the increase in operating expenses.
• EBITDA margin increase by 0.16 bps. 

• Net profit increased by 0.3% despite the increase in finance cost and zakat expenses and one.
• Net profit margin decrease by 2.9 bps despite the increase in finance cost and zakat expenses. 


With record revenue in Q1, the company achieved the highest net margin high after 4 consecutive quarters of growth

9%

14%

0.3%

14%

9%

14%

14%

0.3%



Profitability FT - old 

		Note Area 

						Company profitability (SAR Million)		Q3 24		Q3 23		Change%		bps																Company profitability (SAR Million)		9M 24		9M 23		Change%		bps

						Revenue						ERROR:#DIV/0!																		Revenue						ERROR:#DIV/0!

						Gross Profit						ERROR:#DIV/0!																		Gross Profit						ERROR:#DIV/0!

						EBITDA						ERROR:#DIV/0!																		EBITDA						ERROR:#DIV/0!

						Net Profit						ERROR:#DIV/0!																		Net Profit						ERROR:#DIV/0!

						Gross Profit Margin		ERROR:#DIV/0!		ERROR:#DIV/0!				ERROR:#DIV/0!																Gross Profit Margin		ERROR:#DIV/0!		ERROR:#DIV/0!				ERROR:#DIV/0!

						EBITDA Margin		ERROR:#DIV/0!		ERROR:#DIV/0!				ERROR:#DIV/0!																EBITDA Margin		ERROR:#DIV/0!		ERROR:#DIV/0!				ERROR:#DIV/0!

						Net Profit Margin		ERROR:#DIV/0!		ERROR:#DIV/0!				ERROR:#DIV/0!																Net Profit Margin		ERROR:#DIV/0!		ERROR:#DIV/0!				ERROR:#DIV/0!



























Gross Profit	

Q3 24	Q3 23	Gross Profit Margin	

Q3 24	Q3 23	0	0	









EBITDA	

Q3 24	Q3 23	EBITDA Margin	



Q3 24	Q3 23	0	0	









Net Profit	

Q3 24	Q3 23	Net Profit Margin	

Q3 24	Q3 23	0	0	











Revenue	

Q3 24	Q3 23	





Gross Profit	

9M 24	9M 23	Gross Profit Margin	

Q3 24	Q3 23	0	0	









EBITDA	

Q3 24	Q3 23	EBITDA Margin	



Q3 24	Q3 23	0	0	











Revenue	

9M 24	9M 23	





Net Profit	

9M 24	9M 23	#DIV/0!	#DIV/0!	

Q3 24	Q3 23	0	0	









Revenue
• Revenue grew by double-digits, driven by growth from the membership and subscription revenue, led by the increase in members of members and centers.

 
Margins 
• Gross profit increase by 9% driven by the increase in revenue. This growth in margins was made possible – despite the increase in cost of revenue which was caused by the additional number of centers, increase in number of members.

• EBITDA grew by 14% despite the increase in operating expenses.
• EBITDA margin increase by 0.16 bps. 

• Net profit increased by 0.3% despite the increase in finance cost and zakat expenses and one.
• Net profit margin decrease by 2.9 bps despite the increase in finance cost and zakat expenses. 


With record revenue in Q1, the company achieved the highest net margin high after 4 consecutive quarters of growth

9%

14%

0.3%

14%

9%

14%

14%

0.3%



Per Center 

				 				Revenue				Revenue per center		Avr. No. of center for the year 

				Q1 2018		Q1 18 		177		799		1.5		114		6.8

				Q2 2018		Q2 18 		187				1.6

				Q3 2018		Q3 18 		210				1.8

				Q4 2018		Q4 18 		225				1.9

				Q1 2019		Q1 19 		217		941		1.6		129		7.1

				Q2 2019		Q2 19 		219				1.7

				Q3 2019		Q3 19 		238				1.8

				Q4 2019		Q4 19 		267				2.0

				Q1 2020		Q1 20 		196		660		1.5		132		4.9

				Q2 2020		Q2 20 		24				0.2

				Q3 2020		Q3 20		210				1.6

				Q4 2020		Q4 20 		230				1.716

				Q1 2021		Q1 21 		149		843		1.1		134		6.1

				Q2 2021		Q2 21		222				1.7

				Q3 2021		Q3 21		211				1.5																6.80						7.10						4.93						6.11						7.02						8.24

				Q4 2021		Q4 21		261				1.8																2018						2019						2020						2021						2022						2023

				Q1 2022		Q1 22		232		1066		1.6		151		7.0

				Q2 2022		Q2 22		233				1.6

				Q3 2022		Q3 22		264				1.7

				Q4 2022		Q4 22		337				2.2

				Q1 2023		Q1 23		278		1326		1.7		163		8.2

				Q2 2023		Q2 23		301				1.9						8.1

				Q3 2023		Q3  23		348				2.2

				Q4 2023		Q4  23		398				2.4

				Q1 204		Q1 24		344		1.95		2.0		176				1.4%

				Q2 204		Q2 24		344		1.93		1.9		178.5







				 				Net Income				Net Income per center		Avr. No. of center for the year 		full year 

				Q1 2018		Q1 18 		33		181.0		0.3		113.7		1.6												1.59						1.60						(0.45)						1.55						1.70						2.18

				Q2 2018		Q2 18 		40				0.3																2018						2019						2020						2021						2022						2023

				Q3 2018		Q3 18 		54				0.5

				Q4 2018		Q4 18 		54				0.5

				Q1 2019		Q1 19 		40		207.0		0.3		129.4		1.6								Alternative

				Q2 2019		Q2 19 		50				0.4

				Q3 2019		Q3 19 		49				0.4

				Q4 2019		Q4 19 		68				0.5

				Q1 2020		Q1 20 		6		-59.3		0.1		131.8		-0.4

				Q2 2020		Q2 20 		-91				-0.7

				Q3 2020		Q3 20		27				0.2

				Q4 2020		Q4 20 		-1				-0.004

				Q1 2021		Q1 21 		-7		207.3		-0.1		134.1		1.5

				Q2 2021		Q2 21		52				0.4

				Q3 2021		Q3 21		76				0.6

				Q4 2021		Q4 21		86				0.6

				Q1 2022		Q1 22		46		257.3		0.3		151.4		1.7																		2022																		2023

				Q2 2022		Q2 22		36				0.2

				Q3 2022		Q3 22		68				0.4

				Q4 2022		Q4 22		107				0.7

				Q1 2023		Q1 23		63		355.3		0.4		163.1		2.2

				Q2 2023		Q2 23		72				0.5

				Q3 2023		Q3  23		92				0.6

				Q4 2023		Q4  23		128				0.8

				Q1 204		Q1 24		94		0.5		0.5		176				-18.2%

				Q2 204		Q2 24		73		0.4090		0.4		178.5





																																		2022																		2023







Revenue	



Q3 18 	Q4 18 	Q1 19 	Q2 19 	Q3 19 	Q4 19 	Q1 20 	Q2 20 	Q3 20	Q4 20 	Q1 21 	Q2 21	Q3 21	Q4 21	Q1 22	Q2 22	Q3 22	Q4 22	Q1 23	Q2 23	Q3  23	Q4  23	Q1 24	Q2 24	210	225	217	219	238	267	196.10827	23.779806000000001	209.53385800000001	230.20716100000001	148.54374200000001	221.87145100000001	211.341567	261.02923500000003	231.621174	232.99347	264.452088	336.72205600000001	278	301.3	348.2	398.44900000000001	344	344	Revenue per center	

Q3 18 	Q4 18 	Q1 19 	Q2 19 	Q3 19 	Q4 19 	Q1 20 	Q2 20 	Q3 20	Q4 20 	Q1 21 	Q2 21	Q3 21	Q4 21	Q1 22	Q2 22	Q3 22	Q4 22	Q1 23	Q2 23	Q3  23	Q4  23	Q1 24	Q3 2018	Q4 2018	Q1 2019	Q2 2019	Q3 2019	Q4 2019	Q1 2020	Q2 2020	Q3 2020	Q4 2020	Q1 2021	Q2 2021	Q3 2021	Q4 2021	Q1 2022	Q2 2022	Q3 2022	Q4 2022	Q1 2023	Q2 2023	Q3 2023	Q4 2023	Q1 204	1.8	1.9	1.6	1.7	1.8	2	1.4708120249999999	0.17746123880597015	1.5701954388009991	1.7158297714285713	1.1339216946564885	1.6557570970149253	1.520442928057554	1.8002016206896554	1.5685406817155754	1.5637145637583894	1.7284450196078431	2.15847471794872	1.7	1.9	2.2000000000000002	2.443223300970879	1.9545454545454546	1.927170868347339	









Net Income	



Q3 18 	Q4 18 	Q1 19 	Q2 19 	Q3 19 	Q4 19 	Q1 20 	Q2 20 	Q3 20	Q4 20 	Q1 21 	Q2 21	Q3 21	Q4 21	Q1 22	Q2 22	Q3 22	Q4 22	Q1 23	Q2 23	Q3  23	Q4  23	Q1 24	Q2 24	54	54	40	50	49	68	6	-91.330500999999998	26.567778000000001	-0.51442100000000002	-6.9735690000000004	52.12390700000001	76.194683999999995	85.905219000000002	46.014373999999997	36.022534	68.058000000000007	107.16402100000001	62.7	72.400000000000006	92.2	128	94	73	Net Income per center	



Q1 18 	Q2 18 	Q3 18 	Q4 18 	Q1 19 	Q2 19 	Q3 19 	Q4 19 	Q1 20 	Q2 20 	Q3 20	Q4 20 	Q1 21 	Q2 21	Q3 21	Q4 21	Q1 22	Q2 22	Q3 22	Q4 22	Q1 23	Q2 23	Q3  23	Q4  23	Q1 24	0.5	0.5	0.3	0.4	0.4	0.5	0.05	-0.68	0.2	-4.0000000000000001E-3	-0.05	0.4	0.55000000000000004	0.6	0.31	0.24	0.44	0.7	0.4	0.5	0.6	0.78487480838017532	0.53409090909090906	0.40896358543417366	









Revenue	

Q1 22	Q2 22	Q3 22	Q4 22	Q1 23	Q2 23	Q3  23	Q4  23	Q1 24	231.621174	232.99347	264.452088	336.72205600000001	278	301.3	348.2	398.44900000000001	344	Revenue per center	

Q1 22	Q2 22	Q3 22	Q4 22	Q1 23	Q2 23	Q3  23	Q4  23	Q1 24	Q1 2022	Q2 2022	Q3 2022	Q4 2022	Q1 2023	Q2 2023	Q3 2023	Q4 2023	Q1 204	1.5685406817155754	1.5637145637583894	1.7284450196078431	2.15847471794872	1.7	1.9	2.2000000000000002	2.443223300970879	1.9545454545454546	









Net Income	

Q1 22	Q2 22	Q3 22	Q4 22	Q1 23	Q2 23	Q3  23	Q4  23	Q1 24	46.014373999999997	36.022534	68.058000000000007	107.16402100000001	62.7	72.400000000000006	92.2	128	94	Net Income per center	

Q2 22	Q3 22	Q4 22	Q1 23	Q2 23	Q3  23	Q4  23	Q1 24	0.31	0.24	0.44	0.7	0.4	0.5	0.6	0.78487480838017532	0.53409090909090906	









Revenue per center
Higher results comes mainly due to higher number of members, We expect revenue per center to decrease as Xpress Centers get more weight since it generate lower revenue compared to Big Box

Net Income per center
14% higher results compared to same quarter of last year mainly due to higher revenue and cost efficiency. 

Expanding growth of members significantly boosting our revenue and net income



Breakdown

		Note Area 

						Revenue of LFL Centers						THERE ARE NO UPDATED INFO 

						Jun-23		Jun-24		Change%

						8.39		9.28		0.1060786651

						Revenue Breakdown by Source																						Revenue Breakdown by Source

								Q3 24		Q3 23		Change%																		9M 24		9M 23		Change%

						Membership 		699		699		0%																Membership 		699		699		0%

						Paid Programs 		373		373		0%																Paid Programs 		373		373		0%

						Rental & Others 		362		362		0%																Rental 		362		362		0%

						Total		296		262		-11%																Total		795		699		-12%















Revenue of LFL Centers





45107	45473	8.39	9.2799999999999994	



Revenue Breakdown by Source



Q3 24	

Membership 	Paid Programs 	Rental 	&	 Others 	699.45548399999996	372.63196799999997	362.22147899999999	Q3 23	

Membership 	Paid Programs 	Rental 	&	 Others 	699.45548399999996	372.63196799999997	362.22147899999999	





Revenue Breakdown by Source



9M 24	



Membership 	Paid Programs 	Rental 	699.45548399999996	372.63196799999997	362.22147899999999	9M 23	

Membership 	Paid Programs 	Rental 	699.45548399999996	372.63196799999997	362.22147899999999	





LFL Revenue per Center
• 'LFL’ centers are performing well with steady growth.


Revenue Breakdown by Source
• Membership revenue increase by 21% driven by growth in number of members.

• Paid Programs revenue grew by 50% led by the increase in number of active members.

LFL centers growing at a double digit's rate, with new centers ramping up faster than last year

11%



Costs

		Note Area 

						2023 CapEx						THERE ARE NO UPDATED INFO 								2023 CapEx

						Capital Working on progress 		26%		97,191,917										Capital Working on progress 		26%		97,191,917

						New Clubs 		37%		136,703,878										New Clubs 		37%		136,703,878

						Existing Clubs 		26%		96,550,859										Existing Clubs 		26%		96,550,859

						Refurbished Clubs 		10%		37,097,952										Refurbished Clubs 		10%		37,097,952

						Total 				367,544,606										Total 				367,544,606

						COR 														COR 

								Q3 24		Q3 23		Change%										9M 24		9M 23		Change%

						COR		-232		-188		-19%								COR		-104		-85		-18%

						COR Per Center		-1		-1		-9%								COR Per Center		-16		-10		-35%

						Avr. Center 		181.4		161.3										Avr. Center 		0.0		0.0





								May-63		Jun-70		Change%										Nov-54		Sep-08		Change%

						G&A		-41		-29		-29%								G&A		-104		-85		-18%

						S&M		-4		-4		-5%								S&M		-16		-10		-35%

						Total 		-45		-33		-27%										0		0		ERROR:#DIV/0!



2023 CapEx



[CATEGORY NAME]

[VALUE]



[CATEGORY NAME]

[VALUE]



[CATEGORY NAME]

[VALUE]



[CATEGORY NAME]

[VALUE]





Capital Working on progress 	New Clubs 	Existing Clubs 	Refurbished Clubs 	0.26443570498215935	0.37193819655729077	0.26269154141796874	0.10093455704258111	

COR	

9M 24	9M 23	-103.77565645575343	-85.316928000000004	COR Per Center	

9M 24	9M 23	-15.974519000000001	-10.334833	









G	&	A	

274755453.57060009	225503889	-103.77565645575343	-85.316928000000004	S	&	M	

274755453.57060009	225503889	-15.974519000000001	-10.334833	





COR	

Q3 24	Q3 23	-231.60319146438354	-188.27407400000001	COR Per Center	

Q3 24	Q3 23	-1.2764413491607178	-1.1669880619834709	









G	&	A	

101560547.39860022	84141075	-41.172325051369874	-29.36467	S	&	M	



101560547.39860022	84141075	-3.787563	-3.5898870000000001	





2023 CAPEX
The company doubled its CapEx in 2023 compared to 2022 as it continue rolling out new centers and refurbishing its old estate.

COR & COR/Center
• An increase of 17% in overall cost of revenue compared to Q2 2023 due to an additional centers.
• An increase of 6% in CoR/Center is due to an increase in maintenance, repair, and cleaning costs as a result of a growing membership and a focus on maintaining the high quality of services, facilities, and technologies that we provide for our members. 

G&A
G&A increased by 6% mainly driven by the investment in digitalization initiatives and personal, as well as increase in professional fees.


S&M
S&M decresed by 2% mainly driven by more investment in marketing.

COR increased as investment in quality of services and refurbishment program continues

COR & COR/Center
• An increase of 19% in overall cost of revenue compared to H1 2023 due to an additional centers.
• An increase of 7% in CoR/Center is due to an increase in maintenance, repair, and cleaning costs as a result of a growing membership and a focus on maintaining the high quality of services, facilities, and technologies that we provide for our members. 

G&A
G&A increased by 9% mainly driven by the investment in digitalization initiatives and personal, as well as increase in professional fees.


S&M
S&M increaced by 81% mainly driven by more investment in marketing.



Financial Position

		Note Area 

				Deferred revenue								Deferred revenue

				Q3 24		Q3 23		Change%				9M 24		9M 23		Change%

				0		444		ERROR:#DIV/0!				563		409		-27%

				Loans 								Loans 

				Sep-31		Sep-31		Change%				Sep-31		Sep-31		Change%

				0		303		ERROR:#DIV/0!				357		432		21%

				Cash and Cash Equivalents 								Cash and Cash Equivalents 

				Dec-14		Jan-80		Change%				Oct-29		Jun-38		Change%

				0		277		ERROR:#DIV/0!				385		203		-47%





						Dec-69		Dec-69						Dec-69		ERROR:#REF!

				Current Ratio 		0.00		276810098.00				Current Ratio 		0.95		0.71

				Debt Ratio 		0.00		3401348911.36				Debt Ratio 		1.57		1.77



						Dec-99		Dec-99						Jan-44		ERROR:#REF!

				ROA		ERROR:#DIV/0!		2.71%				ROA		9.30%		6.36%

				ROCE		ERROR:#DIV/0!		5.06%				ROCE		12.28%		11.06%





































Deferred revenue





Q3 24	Q3 23	0	443.62355700000001	



Cash and Cash Equivalents 





70612269.299999997	47203390.439999998	385.39901100999998	203.41389699999999	



Loans





372631968	372631968	0	302.80920300000002	



Cash and Cash Equivalents 





25937679.93	17378245.09	0	276.81009799999998	



Current Ratio 	

-136649450	-450448836.17339998	0	276810098	Debt Ratio 	

-136649450	-450448836.17339998	0	3401348911.3624635	





ROA	

0	0	0	2.7101900276109765E-2	ROCE	

0	0	0	5.0585367734731136E-2	







Deferred revenue





9M 24	9M 23	562.94904873000007	408.73645900000002	



Current Ratio 	

-3309855.3364743968	0	0.94712809038688961	0.71207443225192091	Debt Ratio 	

-3309855.3364743968	0	1.5685555861200573	1.7713805896152732	





ROA	

699455484	0	9.2989216248662646E-2	6.3619518515578108E-2	ROCE	

699455484	0	0.12281117858096194	0.11064331257184661	







Loans





372631968	372631968	356.72476899999998	432.21542499999998	



10%

63%

-28%

• The increase in deferred revenue of 10% came as result of the company focus efforts and the consistent growth in membership numbers observed across all segments.

• The decrease in cash and equivalents & increase in loans came as a result of the increasing investments in the business and fund the planned expansion.

• With a healthy 1.55 total debt to equity ratio, the company enjoying a strong balance sheet.


Strong financial position, solid returns, and low leverage

10%

63%

-28%



Cash Flow 

		Note Area 



								Q3 24		Q3 23

						Cash as of Beginning		3		3

						Operating CF, Net 		31		31

						CapEx & Other		-289		-289

						Loan Borrowings. Net & Other  		129		129

						Payments of leases		329		329

						Dividend paid		-200		-200

						Finance cost paid		-83		-83

						Cash at End 24Q2		-12		-12

















								9M 24		9M 23

						Cash as of Beginning		3		3

						Operating CF, Net 		31		31

						CapEx & Other		-289		-289

						Loan Borrowings. Net & Other  		129		129

						Payments of leases		329		329

						Dividend paid		-200		-200

						Finance cost paid		-83		-83

						Cash at End 24Q2		-12		-12



Solid Operating Cash Flows: 
Demonstrating a strong operational performance with a cash inflow of 315 million, generated by core business.

Increasing Investments: 
CapEx increase mainly due to the growth in number of clubs under construction in Q2 2024 compared to Q2 2023. 

Financial Stewardship: 
Despite the operating cash flows growing by 33% during the quarter, the company has a positive FCF which was a result of the planned increased CapEx to achieve our expansion plan. 

Shareholder Returns: 
Continuing to pay 60% of its distributable income (after statutory reserve) to shareholders with dividends payments totaling 51 million.

Free Cash Flow = 26

Free Cash Flow = 153

Strong financial position, solid returns, and low leverage

Free Cash Flow = 26

Free Cash Flow = 153



Segment performance>>





Breackdown of Segments H1 

		Note Area 

						Revenue 

								Q3 24		Q3 23		Change% 

						Male		296		262		-11%

						Female 		102		84		-17%

						Revenue per Center 

								Q3 24		Q3 23		Change% 

						Male		2		2		1%

						Female 		2		2		-9%

						Gross Profit 

								Q3 24		Q3 23		Change% 

						Male		133		125		-6%

						Female		39		33		-15%

						Member per Center 		Q3 24		Q3 23

						Male		3.0		2.8		-5%

						Female		2.2		2.1		-7%

						Total 		2.8		2.6		-5%



																																																																																																						s[]























						Revenue 

								H1 ##		H1 ##		Change% 

						Male		795		699		-12%

						Female 		275		226		-18%

						Revenue per Center 

								H1 ##		H1 ##		Change% 

						Male		6.1		6.1		-0%

						Female 		5.4		4.9		-10%

						Gross Profit 

								H1 ##		H1 ##		Change% 

						Male		345		310		-10%

						Female		99		81		-19%

						Member per Center 		H1 ##		H1 ##

						Male		0.0		0.0		ERROR:#DIV/0!

						Female		0.0		0.0		ERROR:#DIV/0!

						Total 		0.0		0.0		ERROR:#DIV/0!



Gross Profit 



Male	

H1 ##	H1 ##	344.76180118080003	310.15760899999998	Female	

H1 ##	H1 ##	99.235791015599972	80.600233000000003	





Revenue



Male	

H1 ##	H1 ##	795.2106373542	698.65425000000005	Female 	

H1 ##	H1 ##	274.75545357060008	225.50388899999999	





REV  per center 



Male	

H1 ##	H1 ##	6.0909750946279155	6.0752543478260872	Female 	

H1 ##	H1 ##	5.3991246334834084	4.8669904100719421	





Gross Profit 



Male	

Q3 24	Q3 23	133.0945195484	125.111031	Female	

Q3 24	Q3 23	38.637144700000015	32.838205000000002	





Revenue



Male	

Q3 24	Q3 23	295.51580307380004	261.76048100000003	Female 	

Q3 24	Q3 23	101.56054739860022	84.141075000000001	





Member per Center 



Male	

Q3 24	Q3 23	2.9750093617021278	2.8411043478260871	Female	

Q3 24	Q3 23	2.2338864628820962	2.0702589928057553	





REV  per center 



Male	

Q3 24	Q3 23	2.2635253001397451	2.2761780956521735	Female 	

Q3 24	Q3 23	1.9957312807585197	1.8159944244604316	





14%

22%

14%

27%

Male Segment 
• Male segments continue to be the dominant segment and ending of H1 2024 with 14% revenue growth and 2% growth of Revenue per Center.
• The segment GP increased by 14% to SR 212 million in H1 2024. 
• Member/center grew by 4%. 

Female Segment 
• Female segments continue its rebound ending of H1 2024 with 22% revenue growth and 13% growth of Revenue per Center.
• The segment GP increased by 26% to SR 61 million in H1 2024. 
• Member/center grew by 15%. 

Female segment improving matures and male segment continues its growth

14%

22%

14%

27%

15%

4%



Outlook>>





Tentative Guidance











				Current (Centers) 						Category 				Current (Centers) 		Expected Openings		Expected CAPEX (Range) 

														30-Jun-24		31-Dec-24		SAR M / Center

										Xpress		Female		6		0		4 to 7.5

												Male		32		3 - 5

										Big Box		Female		44		14 - 19		15 to 20

												Male		96		14 - 19

										Concept Studios				14		TBD		1 to 2.5

										Academies				3		TBD

										Total 				195		31 - 43		-







2024 growth will be driven by:
	• Further growing LFL and & Non LFL Centers
	• Improving customer experience, member retention & services 
	• Further openings of Xpress & Big Box centers
	• Continuing focus/growth on Corporate wellness & PT business

Project Pipeline as of Q2 2024





 Under Construction Projects  	 Under Design Projects  	36	28	



Tentative Guidance



Appendix>>





P&L



				SAR M		Q3 24		Q3 23		Change		Change %								SAR M		9M 24		9M 23		Change		Change %

				Revenue		406		348		(58)		-14%								Revenue		1,093		927		(166)		-15%

				Cost of revenue		(232)		(188)		43		-19%								Cost of revenue		(643)		(534)		109		-17%

				GROSS PROFIT		174		160		(14)		-8%								GROSS PROFIT		450		393		(57)		-13%



				General and administrative expenses		(41)		(29)		12		-29%								General and administrative expenses		(104)		(85)		18		-18%

				Advertising and marketing expenses		(4)		(4)		0		-5%								Advertising and marketing expenses		(16)		(10)		6		-35%

				(Allowance for)/ reversal of expected credit losses		ERROR:#REF!		ERROR:#REF!		ERROR:#REF!		-								(Allowance for)/ reversal of expected credit losses		ERROR:#REF!		ERROR:#REF!		ERROR:#REF!		-

				OPERATING PROFIT		129		126		(3)		-2%								OPERATING PROFIT		328		296		(32)		-10%



				Other income/expenses		101		1		(100)		-								Other income/expenses		97		2		(95)		-

				Finance costs		(26)		(24)		2		-8%								Finance costs		(72)		(63)		9		-13%

				Gain on lease termination		- 0		- 0												Gain on lease termination		4		- 0

				Gain on lease modification		(2)		- 0		2		-								Gain on lease modification		9		- 0		(9)		-

				Reversal of impairment of non-financial assets		- 0		(11)		(11)		-								Reversal of impairment of non-financial assets		5		(11)		(16)		-

				Profit from short term Murabaha		1		3		2.2		234%								Profit from short term Murabaha		7		10		3.0		43%

				Share in net results of investment in an associate  		(2)		- 0		2		-								Share in net results of investment in an associate  		(6)		- 0		6		-

				PROFIT BEFORE ZAKAT		192		95		(97)		-51%								PROFIT BEFORE ZAKAT		364		234		(130)		-36%



				Zakat		(5)		(3)		2		-47%								Zakat		(10)		(6)		3		-33%

				PROFIT FOR THE PERIOD		187		92		(95)		-51%								PROFIT FOR THE PERIOD		354		227		(126)		-36%



				EARNINGS PER SHARE																EARNINGS PER SHARE

				Basic and diluted earnings per share		3.57		1.76		(2)		-51%								Basic and diluted earnings per share		6.76		4.34		(2)		-36%








Na———
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Q3/9M 2024 Financial results



Q3/9M 2024  Financial results |

Leejam continued to deliver lucrative margins in Q3 2024 despite pressure from expansion

Revenue

Revenue grew by 17% driven by the increase in numbers of members and
centers.

Margins

Gross margin decrease was led by the higher cost as a result of 30 additional
fitness time center since the end of Q3 2023 which are still under ramp up.

EBITDA grew by 7% due to the the increase in operating profit.
EBITDA margin decreased due to the increase in SG&A expenses.

Normalized Net profit increased by 3% despite the increase in losses form
associate & other investment, finance cost and zakat expenses. Q3 also included

one-off profit of SAR 92 million from the sale of 3 lands in Riyadh.
After excluding the one-off profit, the net profit margin stood at 23%.

Revenue Breakdown by Source

M mQ323 mQ324
342

305
37 53 &
1 S
Membership Paid Programs Rental & Others

All Amounts in million (SAR)

Revenue

Q323

I EBITDA

Q323

Q324

EBITDA Margin

Q324

I Gross Profit Gross Profit Margin

173
43%
Q323 Q324
s Net Profit Net Profit Margin

Normalized NP Margin
187




Q3/9M 2024  Financial results |

With record revenue in 9M, Leejam continued to deliver lucrative margins

Revenue
* Revenue grew by double-digits, driven by growth from the membership and
subscription revenue, led by the increase in number of members and centers.
Margins Revenue I Gross Profit Gross Profit Margin
» Gross margin decrease was led by the increase in costs as result of 30 additional S
fitness time centers during the last 12 months.

« EBITDA margin decreased as result of lower GP and higher SG&A expenses .- 1,093
caused by more investment in personal IT, and marketing campaigns. 927

* Normalized Net profit increased by 15% as the 9M 2024 including the following
one-off items:
* One-off income amounting to SAR 18 million related to previously
impaired centers in Ras Al Khaimah, UAE.
* One-off item expense impact of SAR -4.1 million due to closure of two
centers
* One-off profit of SAR 92 million from the sale of 3 lands in Riyadh.
* After excluding the land’s one-offs, the net profit margin stood at 24%.

9M 23 9M 24 9M 23 9M 24

Revenue Breakdown by Source

808

BN EBITDA EBITDA Margin m Net Profit Net Profit Margin

EO9M 23 m9M 24 Normalized NP Margin

227

‘ 25%
100 145
m
N e
Membership Paid Programs Rental & Others Q323 Q324 082

All Amounts in million (SAR) LEEUAM



Q3/9M 2024 Financialresults |

Fitness Time, the Core, margins are under slight pressure due to 30 centers

during the last twelve moths which is still under ramp up

Q3

Revenue

RAEE :::
““\

Q323 Q324

I EBITDA

Q323 Q324

* Normalized after removing the one-off profit of lands sale.

EBITDA Margin

I Gross Profit Gross Profit Margin

' 171

159

Q323 Q3 24

mmmm Net Profit, Nor.* Net Profit Margin

98

Q323 Q324

9M

Revenue

] -7

9M 23 9M 24

. EBITDA EBITDA Margin

Q323 Q324

I Gross Profit

Gross Profit Margin

9M 23

mmm Net Profit Nor.

9M 24

Net Profit Margin

9M 23

9M 24
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Revenue per center level is maintained despite the increase in the weight of Xpress centers, With the net

profit per centers is under short-term pressure 25% of centers are still under ramp up

Average Revenue per center
Increase in Fitness Time Revenue per center vs. Q3 2023 mainly due to higher number of members, We expect revenue per center to decrease as Xpress Centers get
more weight since it generate lower revenue compared to Big Box.

I Revenue === Revenue per center 2.4

2.0
1.9
1.8 1.8 1.716 1.7 1.8

Q318 Q418 Q119 Q219 Q319 Q419 Q120 Q220 Q320 Q420 Q121 @221 Q321 Q421 Q122 Q222 Q322 Q422 Q123 Q223 Q@323 Q423 Q124 Q224 Q324

1.6

1.6

Average Net Income per center
Decreased in Fitness Time net profit per center vs. Q3 2023 mainly due to one-off income recorded in Q3 2024 ,and the 30 centers added during last 12 month still
in ramp up. Despite that we maintained a good level of profitability per center.
mm Net Income === Net Income per center . 0.8
0.6 0.6 128 0.5

0.6

05 05 05 .
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0.004 _-0.1
Q318 Q418 Q119 Q219 Q319 aq419 2d1 Y (320 QTP Q Q221 Q321 Q421 Q122 Q222 Q322 Q422 Q123 Q223 Q323 Q423 Ql24 Q224 Q324

-91

\/

=2/
All Amounts in million (SAR) LEEANM



Q3/9M 2024  Financial results |

CoR increased as Leejam continue its opening of new
centers, investment in quality of services and
refurbishment program continues

COR & COR/Center
An increase of 23% in overall cost of revenue compared to
Q3 2023 mainly due to the increase in operating number of
centers.

* An increase of 10% in average CoR/Center is due to an
increase in commissions, depreciation and cleaning costs as
a result of a growing membership and a focus on
maintaining the high quality of services, facilities, and
technologies that we provide for our members.

G&A
G&A increased by 37% mainly driven by the investment in
digitalization initiatives and personal.

S&M

S&M increase by 6% as lower centers opening during the
quarter. Compared to previous quarters of 2024, S&M
expenses increase as the company had its biggest campaign
of the year during September.

All Amounts in million (SAR)

m COR

Q323
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B G&A ES&M

COR Per Center
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CoR increased as Leejam continue its opening of new
centers, investment in quality of services and
refurbishment program continues

COR & COR/Center

* Anincrease of 21% in overall cost of revenue compared to
9M 2023 mainly due to the increase in operating number of
centers.

* Anincrease of 7% in average CoR/Center is due to an
increase in sales commissions, maintenance, repair, and
cleaning costs as a result of a growing membership and a
focus on maintaining the high quality of services, facilities,
and technologies that we provide for our members.

G&A
G&A increased by 21% mainly driven by the investment in
digitalization initiatives and personal.

S&M

S&M increased by 55% mainly driven by more investment in
marketing, support the pre-opening campaigns, and mass
participation events.

All Amounts in million (SAR)

. COR COR Per Center

644

9M 23 9M 24

HG&A mS&M

9M 23 9M 24
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Strong financial position, solid returns, and acceptable leverage level

* The increase in deferred revenue of 38% came as result of the company successful sale during
Q3 campaigns along with focus efforts and the consistent growth in membership numbers
observed across all segments.

* The significant increase in cash and equivalents came as result of increase in subscriptions sales
along with the sale of 3 lands in Riyadh.

* The decrease in loans was due to the continuation of repayment as per loan schedule.

» With a healthy 1.57 debt to equity ratio, the company enjoying a strong balance sheet.

e=@==Current Ratio  ==@==Debt Ratio

1.77 1.7 L= 1.77
) —C— 1.57
[ == e —_—C—
0.9 0.95
0.71 o 0.84 0.71 —0
< o
O —
Sep-23 Dec-23 Mar-24 Jun-24 Sep-24

Current Ratio=Total CA / (TCL-Deferred Revenue)
Debt Ratio=(Total Liability-Deferred Revenue)/Total Equity

All Amounts in million (SAR)

Deferred revenue

Sep-23

Cash and Cash Equivalents

Sep-23

Sep-24

Sep-24
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Strong cash generation with accelerated investment on expansion

P ; Cash Flows 9M 2024
i 691 i
i i 37
i -295 i
! i -113
: i 385
277 : : -170 -40
T [ — 5
Operating CF, Net Loan Borrowings. Net &... Dividend paid Cash at End
Cash as of Beginning CapEx & Other Payments of leases Finance cost paid
5 . i Cash Flows 9M 2023
i -193 i -9
! : -103
] : 390
301 i ] el -29
- i Free Cash Flow = 362 i
i _____ OperatingCF,Net i Loan Borrowings. Net &... Dividend paid Cash at End
Cash as of Beginning CapEx & Other Payments of leases Finance cost paid
Solid Operating Cash Flows: Free Cash Flows:
25% increase in operation CFs demonstrates a strong Despite the investments cash flows growing by 53% during the 9M 2024 as results of planned increased in CapEx
operational performance with a cash inflow of SAR 691 to support future growth, the company’s FCF grew by 9%.

million, generated by core business.

Increasing Investments:

Financing Cash Flows:
The increased by 10% led by an increase of dividends, finance cost & lease payments offset by higher repayment

CapEx more than doubled reaching SAR 295 million, 25% of of loans as scheduled compared to LY.
which maintenance CapEx, mainly due to the growth in

number of centers under construction in 9M 2024 compared Shareholder Returns:

LY. Continuing to pay 60% of distributable income to shareholders with dividends payments totaling SAR 131 million.
~ 2
LESIAM

All Amounts in million (SAR)
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Strong Deferred revenue balance by end Sep-24 of which 57% will be recognized in Q4 2024

Lease Payments

SAR Million SAR Million

9M 2023 9M 2024 9M 2023 9M 2024

W Operating Centers M Non Operating Centers g | ease payment/Operating Centers M Lease payment/ Centers

Revenue per Operational lease payment (SAR)

9M 2023 9M 2024

Lease Payments

* Lease payments were SAR 113 million during 9M 2024,
from which SAR 12 million was related to new non-
operating centers.

* Lease payment/center and lease payment/operational

center decreased as result of introducing more Xpress and
lower area locations.

All Amounts in million (SAR)

Deferred Revenue Amortization

Deferred Revenue Amortization
SAR Million

319
135
106
I )
Oct 2024 Nov 2024 Dec 2024 Total Q4

Deferred Revenue Amortization
Deferred revenue balance stood at SAR 563 million, from which 319
would be amortized during Q4 2024
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For Fitness Time, Female segment showed strong growth both in revenue and member/center while male

segment still the dominate

Male Segment
* Male segments continue to be the dominant segment and ending of Q3 2024 with 13% revenue growth.
* The segment Revenue/center and GP per center decreased by 1% and 7% respectively, which was led by the addition of 22 new Fitness Time male

centers that is still under ramp up.

Female Segment
* Female segments continue its rebound ending of Q3 2024 with 21% revenue growth.

* The segment Revenue/center and GP per center grow by 10% and 6% respectively.

Gender Segments Revenue Segments’ Revenue Per Center Segments’ Gross Profit Per
Center
W Male ®Female W Male ®Female W Male ®Female

Q323 Q324 Sep-23 Sep-24 Q323 Q324

All Amounts in million (SAR) O Growth Rate
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Segment performance u

For Fitness Time, Female segment showed strong growth both in revenue and member/center while male
segment still the dominate

Male Segment
* Male segments continue to be the dominant segment and ending of Q3 2024 with 14% revenue growth, with Member/center increasing by 7%

during the period compared to LY.
* The segment Revenue/center was stable and GP per center decreased by 1% as a direct result of the addition of 22 new Fitness Time male centers

that is still under ramp up.

Female Segment
» Female segments continue its growth for the 9M 2024 with 22% revenue growth, with Member/center increasing by 7% during the period

compared to LY.
* The segment Revenue/center and GP per center grow by 11% and 12% respectively,.

Members per Center Segments Revenue Segments Revenue Per Center Segments’ Gross Profit Per Center

H Male HFemale H Male HFemale H Male HFemale H Male HFemale
2.14 275
295
3.03
Sep-23 Sep-24 9M 23 9M 24 9M 23 9M 24 9M 23 9M 24
—=
Les AN

All Amounts in million (SAR) O Growth Rate
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Tentative Guidance

2024 growth will be driven by:
* Further growing LFL and & Non LFL Centers
* Improving customer experience, member retention & services

* Further openings of Xpress & Big Box centers

« Continuing focus/growth on Corporate wellness & PT business

Current Expected
Category (Centers) Expected by CAPEX (Range)
30-Sep-24 31-Dec-24  SARM/ Center
Female 5 5
Xpress Malo 3% 35.38 4to07.5
. Female 50 58 -63
Big Box Male 101 110-115 151020
Concept Studios 14 15 1to 2.5
Academies 5 6 TBD
Total 211 229 - 246 -

All Amounts in million (SAR)

Projects Pipeline as of Q3 2024

Under Construction Projects Under Design Projects
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1.7

For enquires, please contact the Investor Relations Department at:
investor.relations@leejam.com.sa



mailto:investor.relations@leejam.com.sa
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03 2024 P&L

9M 2024 P&L

SAR 9M 2024 9M 2023 SAR Q3 2024 Q3 2023
Revenue 1,092,959,793 926,958,086 Revenue 405,740,047 348,214,831
Cost of revenue -643,923,610 -534,120,914 Cost of revenue -232,403,191 -188,274,074
GROSS PROFIT 449,036,183 392,837,172 GROSS PROFIT 173,336,856 159,940,757
General and administrative expenses -102,975,656 -85,316,928 General and administrative expenses -40,372,325 -29,364,670
Advertising and marketing expenses -15,974,519 -10,334,833 Advertising and marketing expenses -3,787,563 -3,589,887
Allowance for expected credit losses -1,881,815 -948,729 Allowance for expected credit losses - -502,901
OPERATING PROFIT 328,204,193 296,236,682 OPERATING PROFIT 129,176,968 126,483,299
Gain on disposal of property and equipment 92,387,241 - Gain on disposal of property and equipment 92,387,241 =
Other (expense) / income, net 4,403,660 1,548,096 Other (expense) / income, net -517,173 731,429
Gain on lease modification 8,998,700 = Gain on lease modification - -
(Loss)/gain on lease termination 4,011,232 2,312,034 (Loss)/gain on lease termination -1,792,198 2,312,034
Reversal of impairment of non-financial assets 4,733,842 - Reversal of impairment of non-financial assets - -
Write-off of non-financial assets, net -8,746,066 -13,734,415 Write-off of non-financial assets, net - -13,734,415
Finance costs -71,703,298 -62,648,669 Finance costs -26,272,825 24,129,160
Share in net results of investment in an associate -5,760,846 Share in net results of investment in an associate -2,121,009
Profit from short term Murabaha 7,046,842 10,048,383 Profit from short term Murabaha 952,929 3,180,164
PROFIT BEFORE ZAKAT 363,575,500 233,762,111 PROFIT BEFORE ZAKAT T 191,813,933 94,843,351
Zakat and income tax -9,684,898 _ COERSRlE Zakat and income tax -5,016,993 -2,660,332
PROFIT FOR THE PERIOD 353,890,602 227,316,706 R R T TR T 186,796,940 ~ 92,183,019
MGG U S R NET PROFIT ATTRIBUTABLE TO:
Equity holders of the parent company 354,557,316 227,316,706 Equity holders of the parent company 187,134,560 92,183,019
Non- Controlling Interests -666,714 S — Non- Controlling Interests -337,620 -
353,890,602 _227,316,706 186,796,940 92,183,019
EARNINGS PER SHARE
. . . EARNINGS PER SHARE
Basic and diluted earnings per share 6.77 4.34 Basic and diluted earnings per share 3.57 1.76
=
L= AN

All Amounts in million (SAR)
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Thank You
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